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Alternative Investments:

Writing Insurance in Stone

An interview with Kelvin Tan, Group Executive

Chairman, Genesis-Global Group

Why did you decide to set-up Genesis-Global?

Before | started Genesis-Global, | practiced law for over 17
years, working in the legal and compliance department of
major insurance and financial institutions. While | love the legal
profession, over the past 20 years, | developed an even greater
passion for collecting precious gemstones and following
investment trends in the gemstone market.

At first, it was just a hobby, but as my passion grew, so
did the size of my collection and knowledge of this unique
marketplace. | also had a burning desire to go out on my own
and forge my path as an entrepreneur. So in 2012, | decided
to leave the legal profession and set-up Genesis-Global, quite
possibly becoming the first lawyer to transform into a jeweler.

Today, Genesis-Global is one of the leading purveyors of
exquisite,gems and jewelry in the ultra-luxury sector of the
gemstones and jewelry industry, with offices and exclusive
showrooms in Singapore and Hong Kong.

We are unique because we have established partnerships
with the significant precious gem mining companies to
source rare precious gems ranging from rubies to sapphires,

emeralds, jadeite, and diamonds. We couple this with in-house
expertise in transforming gemstones into lucrative alternative
investments, using well-established investment models based
on conventional financial instruments such as securities,
banking, and insurance products.

How did the idea for the Gems Legacy Investment
Plan originate?
The idea first came to me when | was still a lawyer working for
Prudential during the global financial crisis of 2008,

| watched the loss of investor confidence crumbling our
major financial institutions. | remember the lines of investors
queuing up at banks and insurance companies looking to
withdraw money from their investment accounts. We now live in
an environment where even the most respected and established
institutions can fail. So | said to myself. there needs to be
something more than just a piece of paper to protect a person’s
wealth.

In the insurance world, you rely on a promissory note from

the insurer that essentially says they promise to pay upon certain
circumstances such as death. But with wavering confidence in
these very financial institutions, | saw an opportunity to create
a product where the customer receives not only a promissory
note written on paper, but something of substance that has
value. Why not write the insurance policy on stone rather than
paper? That was the essence of the idea at the time.

How does the Gems Legacy Investment Plan work?
With the Gems Legacy Investment Plan, clients write their
insurance policy on precious stones that will go up in value over

time. The stones that investors acquire in the plan are _i

some of the rarest in the world, like top investment
grade rubies, sapphires, emeralds and colored
diamonds.

In a simple scenario, an investor purchases
a valuable gem from Genesis-Global for US$1
million. A significant part of the proceeds from
the sale is used to purchase a life insurance
policy in the customer's name, with the condition
that he agrees to transfer the policy by absolute
assignment to Genesis-Global. For a US$2 million
life insurance policy, Genesis-Global takes US$500,000
from the US$1 million proceeds of the gem sale to finance the
premium. As part of the agreement, Genesis-Global provides
the customer with a guarantee to buy back the gem at a value
equal to the payout of the death benefit.

Of course, there is the potential for the value of the
gemstone to increase more than the death benefit at any point
in time when the policy is in force. In this case, the customer
has the option to sell the gemstone to any buyer they choose.
Profit generated from the sale would then be split with Genesis-
Global, if the deal is brokered by us.

Ultimately, the investment in the gemstone alongside an
insurance plan, provides the customer with the guarantee of the
death benefit and a real asset that increases in value over time.
With this plan, you also don't have to wait as long as a lifetime to
realize the financial gains that come with a standalone insurance
policy. If the market conditions at any point in time meet your

—

expectations for the kind of income you look to generate, then
you have the option to sell the stone for huge profits.

Certainly, in the world we live in today, it is possible for some
precious stones to appreciate more than 100% per annum. In
fact, ruby and jadeite prices have already soared more than
1000% over the last 10 years! The trend appears to be ongoing
and unstoppable.

What makes Genesis-Global unique in this space and
why did you choose to partner with Grandtag?
It takes someone with a legal background and financial services
training — specifically in the insurance industry, as well as
intimate knowledge about gemstones - to create this
product. At Genesis-Global, we understand every
aspect of this investment beyond the gemstone
itself, and ensure each of the parts - from the
legal framework, to the insurance policy, to the
buy-back guarantees - all work seamlessly for
the customer’s benefit.
We chose to partner with Grandtag because
CEO Jameson Leung shares my vision. Not only is
he passionate about this new investment product, he
is singularly dedicated to opening up new opportunities
that will help clients of Grandtag build strong legacies - legacies
that are truly rock solid!
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